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October, 2008 
 
 

“I'm very pleased to announce that I've become a 
grandfather for the first time. A very healthy Leah Eisner 
was born in San Francisco July 31, 2008, 6lbs 4oz.”
Jack Shniderman  

� � � � � �
Amy Spitzer  of Amy On Call  celebrated her two-year 
anniversary on September 1st and is offering a 15% 
discount to all TNG members who use her services in the 
month of October.  �

� � � � � �
Dan "The Video Man " will be absent for the October 
meeting because he will be attending a gathering of his 
U. of Iowa college buddies for their 31st annual trip.  He 
would like to thank Alan Karzen  for a lead and Amy 
Spitzer  for business.  Dan  "The Video Man"  Gelfond 

� � � � � �
“My son Steve fff (finally finished flying) at least in 
Dubuque, IA. He now has a degree in aviation & is 
looking for a job as a pilot or somewhere in his field. If 
you know anyone in the aviation field, I would appreciate 
a call.”   Rick Moskovitz  

� � � � � �
What’s new in wellness – here are the facts !  
· Nearly 60% of US hospitals now have departments of 

Complementary and Alternative Medicine (CAM)  
· 75% of Americans are chronically dehydrated 
· Lack of water is the first trigger of daytime fatigue  
· 8-10 glasses of water a day impacts joint and back 

pain 
· A 2% decrease in body water triggers short-term 

memory loss and makes it difficult for one to focus on 
a computer screen or printed page 

· One glass of water will shut down midnight hunger 
pangs for 100% of dieters according to the University 
of Wisconsin  

 
Sharon Weinstein , RN, CRNI, MS, FAAN  
Certified Physical and Environmental Wellness Specialist 

TNG wishes to express its condolences to Jeff Newcorn
on the passing of his mother, ”Ann Newcorn Rose”, who 
passed away Sep 12th 2008.   May her memory forever be 
a blessing. 

� � � � � �
Des Plaines Office Equipment  has won the Hyakuman 
Kai Dealer award from Sharp Document Solutions 
Company of America and the 2008 Elite Dealer Award.  
(Visit the TNG Website to read the full articles!!) 

� � � � �  
Book review from Coach Jim Rohrbach :  Accidental 
Branding: How Ordinary People Build Extraordinary 
Brands   Author David Vinjamuri introduces you to some 
remarkable entrepreneurs who started out just like you 
and me but turned their passions into huge businesses 
without ever intending to -- showing that it's always about 
love, never about the money.  If you enjoy hearing tales of 
how people made it despite seemingly overwhelming odds 
as much as I do, this book is definitely for you! 

� � � � � �
Richard Keyworth  has just returned from the 54th Annual 
ASIS Conference in Atlanta, GA. ASIS is the largest 
security organization in the world. Rich specializes in 
Disaster and Business continuity Planning attended the 
sessions on Disaster Planning and Recovery.  The recent 
storms which impacted our area were an example of the 
devastation that a disaster can have on businesses and 
also homes and families.  The interruption of traffic on I-
80-94 caused about 1.5 Million Dollars an hour to the 
economy.  If you or someone you know was impacted by 
these storms, power outages and or floods and did not 
have a response plan or recovery plan we can provide 
assistance to them in developing a response and recovery 
plan for the next storm or interruption. Contact Rich 
Keyworth  at Keyworth Fire and Safety Consultants , 
630-776-0284 for a free consultation. And remember “IT 
WASN’T RAINING WHEN NOAH BUILT THE ARK”. 

The Pay It Forward C harity  of the month is the 
International Center on Deafness & The Arts  and will be 
introduced by Dick Hochschild .  ICODA offers educational 
programs to the deaf and hard of hearing children in the 
arts.  Affiliated with Children’s Memorial Hospital, Illinois 
State University, and Oakton College, they also train 
instructors and teachers of the deaf to aid children who 
receive cochlear implants.  Their most famous pupil was 
Marlee Matlin who began with the program at age 7 and in 
1987 won the Academy Award for Children of a Lesser 
God.  Dr. Patricia Scherer, the founder, will tell us about 
ICODA and its future home in Northbrook (Techny). 

 
Visit the TNG Website to read additional articles, flyers 

and news not printed in the Newsletter. 
 

Go to: http://www.thenetworkinggroup.biz and  
click on the "News” Link 

 

Happy Rosh Hashanah and  
well wishes for the coming year. 
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I Can't Motivate Anybody!!!   
(Except the Guy I See in the Mirror ...)  

 
by Success Skills Coach Jim Rohrbach  

 
"The unexamined life is not worth living."  Socrates  
 
As a coach, I sometimes get asked, "How do you motivate your clients?"  The answer is, "I CAN'T!"  Most people aren't 
sure about what motivates them, which is why so many just drift through life -- that's called "normal."  (And I was very 
"normal" up until around age 40 ...)  Self-motivation is the ONLY true motivation, and it comes from within — my skill is 
assisting my clients to discover their true motivation, then apply it to get the results they desire.  So here's a list of what I 
can do: 
 

· Educate   The word "educate" comes from the Latin word "educe" -- which means "to draw from within."  So 
forget about what you thought was education in school -- that was mostly rote learning.  If I'm any good at 
my craft, I help my clients realize what's really important to them.  This goes beyond making more money -- I 
help them identify what that additional money would do for them:  Buy a bigger home for their family, or a 
summer home.  Pay for their kids' education.  Help ailing parents.  Contribute to a cause they're passionate 
about.  Travel where they've always wanted to go.  Work less while still making more (this one's common -- 
having more time is more valuable to them than more money).  Only by drawing these things out will they 
understand why achieving higher goals are meaningful. 

 
· Inspire  By my words, and more importantly, by my actions, I can inspire others to do what I know will make 

them successful.  Integrity is important -- I tell my clients I will be asking them to do only those things I either 
currently do or have done in the past for myself.  I am a role model -- I let them know that if I'VE made it, 
they can make it too. 

 
· Encourage  The power of praise cannot be overestimated, especially when one takes on a new task.  Does 

anyone ever get enough?  
 

· Inform  There's a large teaching component in coaching, be it business building skills or attitudinal fitness 
training.  I like to think I can crack the code on the various learning styles of my clients so they "get it."  

 
· Define expectations  Any leader needs to define what is expected of his charges, and I'm no different.  I let 

my clients know exactly what I expect of them as we begin our coaching relationship.  And I also help them 
define what they expect to achieve for themselves, what is "optimistically realistic." 

 
· Provide feedback   A burning question for any client is, "Hey -- how am I doing?"  I give supportive feedback 

and constructive criticism every session for them to improve their performance.   
 

· Accountability   It's easy to say your gonna do something, then not do it if no one's looking.  If you've got 
someone holding you accountable, you're more likely to follow through.  (Especially if you're paying me ...) 

 
· Celebrate!  Finally, there's nuthin' like a high five from people who are in your corner to help you feel great 

about what you've accomplished -- I like to think I'm good at this. 
 
Bottom line:   There's only one person I can motivate:  Jim Rohrbach  -- and that's a full-time job, trust me.  If you meet 
someone who says he can motivate you, I suggest you walk (no - run!) in the other direction.  Until you get clear on what 
motivates you, nobody else can do the job.  Once you take that crucial first step, coaching can be a great help to get you 
where you want to go. 
 
Success Skills Coach Jim Rohrbach , "The Personal Fitness Trainer for Your Business," coaches business owners, 
entrepreneurs and sales professionals on growing their clientele. He has helped hundreds of individuals to achieve their 
goals since he developed his first coaching program in 1982. You can visit Jim on the web at www.SuccessSkills.com . 

Please send your news for the TNG monthly “What’s New?” newsletter to: 
News@thenetworkinggroup.biz 
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From HollyBarry House --        
 
Some may think that "aromatherapy" is just a pop culture sales gimmick.  However, it is 
absolutely a scientific methodology for affecting the body's response to certain stimuli.  
Whether taken into the body through the capillaries of the nose (smell), lungs (inhalation) or 
skin (direct application via oils, bath salts or lotions containing essential oils), the essential 
elements of different known properties can assist with headaches, muscle tension, mood 
alteration, colds, nausea, etc. 
 
So, why am I going through all this?  HollyBarry House  has just received our latest 
shipment of aromatherapy products that includes: 

 
· Eye pillows for relaxing facial muscles taut from headaches, colds, sleeplessness or stress  
· Neck & shoulder wraps also for destressing muscles or bring relief to someone immobilized by injury or illness  
· Body heat wraps that can bring relief and comfort to almost any part of the body 

Most of these items are microwaveable for heat application and aromatherapy enhancement, and some can be 
frozen as well for cooling relief.  HollyBarry House  has included these products in gifts sent by its clients as "Get 
Well" gifts and "Bereavement" gifts because of the comfort they provide.  We've sent them for birthday gifts 
because they are beautiful, indulgent and practical.  We've sent them to athletes.  We've sent then to 
chemotherapy patients.  We've sent them to both men and women. 
  
Currently HollyBarry House is carrying products containing lavender (relaxation & calming), eucalyptus (clearing 
the head, stimulating) and spice blends (improved sene of well-being). 
  
Photos are available of the different colors & patterns we have for the above items.  Or, you can visit us, see and 
feel these items and smell your way to betterment! 
  
Please phone Holly Kahan  at HollyBarry House:  (847) 432-4580 or email at HollyB@HollyBarry.com 
 

 
 

ingraham.creative opens new office;wins more awards  
 
TNG Member Mark Ingraham  of ingraham.creative , a marketing design firm, is proud to announce the opening 
of new office space in SE Evanston at 825 Chicago Ave. This second office is housed in Evanston's historic 
Leffingwell Building. Mark is also excited to share news of new awards won for his firm's design efforts: 
 
Chicago Summit Awards - Web Design and Email Campaign Chicago BMA Tower Awards - Web Design USA 
Graphic Design - Print Ad 
 
More to come, as 2009 promises to be a year of continued growth. Thanks for your referrals and partnership! 
�
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Robert Vance Ltd  will host it's semi annual custom 
shirt sale from Individualized Shirtmakers the entire 
month of October, buy 5 shirts and the 6th is free. A 
representative from Individualized Shirts will be in the 
store Saturday October 5th  to help with your 
selections and measurements. They offer men's 
dress and sport shirts as well as ladies blouses.  
 
On Saturday October 11th  we will host a trunk show 
featuring the Personal Style System of Joseph 
Abboud. You can select from hundreds of fabrics that 
are available to be made as suits, sport coats or 
trousers all in your exact size and preferred styling. A 
15% discount will be offered to the members of The 
Networking Group during this event. 
 

Selling in Tough Economic Times  
  
You’re invited as Total Selling Solutions  and John 
Martin  host an interactive workshop titled “Break the 
Rules and Close More Sales” on October 8, 8:30 
AM -10:30 AM . This workshop is designed for 
professionals who must develop and grow business. 
 In 2 hours you’ll discover: 
  
�� How traditional ways of selling turn professionals 

into “unpaid consultants” 
�� Why the sales cycle gets longer and longer 
�� Why people who should be good at business 

development don’t perform to expectations 
�� How your prospects use your proposals to 

negotiate better deals elsewhere 
�� How to minimize price as a factor in getting and 

keeping business 
  

For more information and to RSVP  
call John Martin,  847-513-6260 

  

Break the Rules and Close More Sales 
Wednesday October 8, 8:30 AM-10:30 AM 

Total Selling Solutions 
5 Revere Drive, Suite 103 

Northbrook, IL 

Sharon Weinstein  invites those interested in the new field of 
Energy Medicine (ala Dr. Oz), to attend a two-day seminar at 
DePaul University’s O’Hare Campus in Des Plaines, October 
10-11th, 2008.  For registration information, visit 
www.gedinfp.com and click on Energy Medicine.  
  
This program is for nurses, physicians, allied health 
professionals, wellness specialists, and integrative medicine 
practitioners.  For the first time ever, listen to our experts 
from the United States and Canada address Magnetic Field 
Deficiency Syndrome, the Beneficial Influence of Energy, 
Interdisciplinary Clinical Practice, and Applications to 
Allopathic and Energy Medicine.  
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Sue Diamond  is looking forward to a busy October. Bread for the World  is hosting an exciting 
lunch & learn program at Illinois Institute of Technology in downtown Chicago on World Food Day - 
Thursday October 16th .  
 
The keynote speaker is Pietra Rivoli economist and author of The Travels of a T-Shirt in a Global 
Economy: An Economist Examines the Markets, Power and Politics of World Trade. Dr. Rivoli uses 
a simple T-shirt to reveal the politics and the human side of the globalization debate. You’ll hear an 
even-handed approach to understanding international trade, farm policies and government’s role in 
the making of the goods that we buy and sell in the U.S. and abroad.  
 
Sue invites members of The Networking Group to join her from 12:00 – 1:30 PM for food, fellowship 
and important discussion, there is no charge to attend this educational program. Contact Sue for 
more information and to reserve your place. sdiamond@bread.org 847-945-2850. 
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Third Annual Charity Texas Hold ‘Em Tournament 
to benefit 

 

 
 

Sunday, October 26, 2008 (Bears bye weekend) 
Fields Chrysler Jeep Dodge in Northfield, Noon to 6 :00 pm 

 
Online registrations at www.CenterForEnrichedLiving.org 
Register now for early bird discount of $225 

 

Grand Prize – a seat in the 2009 World Series of Pok er  
 

For more information about the event, contact Kris Keller * at kkeller@nationalrealtynetwork.net 
Or call CEL at 847-948-7001 x216 for Nancy Hall 

 
* Along with Kris, chair of the Texas Hold ‘Em Committee, you can ask any of us  

about the event:  Kathy Nellis, Keith Baker, Steve Feldman, Randi Fra nk 
 

Friends, Fun and Belonging for People with Developm ental Disabilities  


